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Emailing Your Potential Clients Directly 

 
By: Gregory Stevenson 

 

Everything started off back in the year the late 90s when 2 guys who were friends for life by the names of 

Kevin Linden and Chris Bryan headed off to San Diego State University together. When they were into 

their Sophomore year of college they’d each started for a dot com corporation. After working some time in 

the jobs they both came across ways in which to increase the organization so they left in their third year of 

college to venture off and start their own corporation. 

When the 2 guys left they jumped right into the world of Web Marketing. Their specialty was within the 

industry of direct e-mail marketing. They employed a couple of friends of their who were also inside the 

same field and after that they went on a venture. 

At the start of 2004 the 4 owners of the business designed a design as well as created a user interface 

designed to provide direct email marketing solutions to organizations. They were young and they have 

been determined to push to # 1 of their game. As a company they were constantly pushing forward. 

Now that they have gotten their business up and running they provide customer services strategies to 

every customer plus they give a lots of direct email marketing services however big or small the campaign 

is. Many of the services where the business offers to the clients are creative design, HTML coding, 

campaign scheduling and analysis and much more. They think that the customer is definitely right and 

definitely will work as hard as you possibly can to ensure that the client is satisfied with every service they 

are providing to them. 

Whether the client wants a small or larger job, each client will likely be paired up with an expert Email 

Marketing Professional that can work one on one with the client no matter what. This sort of customized 

service is what keeps clients finding its way back regularly. 

Another plus to doing business with this company is that they are constantly checking up on technology 

plus they are constantly adding extra features to their interface plus they base the changes on the clients 

feedback to determine just what will help make things easier for the client in order to navigate and 

understand. 
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This company currently provides direct email marketing services to countless companies that range 

between fast food to retail in addition to content based websites. They’re currently on their third major 

release meaning that their user interface has proven to be fast and reliable for the clients. This company 

is constantly looking ahead and hopes that over the next coming years they seek to become the top email 

marketing solution provider servicing a large number of new customers while keeping a simple to use 

interface to make it easy for the clients to comprehend. 

 

 

 

 

 

 

 

 

About Profitera Corporation Sdn. Bhd. 

Profitera Corporation is a leading technology provider of Revenue Collections, Debt Recovery and Agency 

Management Software Solutions. With offices in Malaysia, Singapore, the US and Partners in Asia, Middle East and 

Europe, Profitera provides solutions to help its Customers focus on their Clients and optimize Profits throughout 

their Revenue and Profitability Lifecycle. As experts in Revenue Collections, Debt Recovery and Agency 

Management, Profitera continuously brings real-time scalable technology to the doorstep of its Customers to help 

reduce Bad Debt and improve Profitability. 

 

Enterprise Revenue Collections & Debt Recovery Software Systems 

SMS Notification and 2-way SMS Interaction software platform 

Data Management and Software Integration Services 

Data Analysis, OLAP and Multi-dimensional Cubes for Online Interactive Reporting 

 


